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Dear Mr. Williams: This weak I
: _ . letter has no E
Will you please donate to the local Junior Achievement program? We have set $50 as  persuasion
a fair minimum for businesses to give. But larger amounts would be appreciated. strategy.

The organization badly needs your support. Currently, about 900 young people will not
get to participate in Junior Achievement activities unless more money is raised. Junior
Achievement is a most worthwhile organization. As a business leader, you should be
willing to support it.

Ifyou do not already know about Junior Achievement, let me explain. Junior Achievement
is an organization for high school youngsters. They work with local business executives
to form small businesses. They operate the businesses. In the process, they learn
about our economic system. This is a good thing, and it deserves our help.

Hoping to receive your generous donation,

Skillful Persuasion in an Indirect Order. The next message shows good
imagination. It follows the recommended indirect pattern. Its opening has strong
interest appeal and sets up the persuasion strategy. Notice the effective use of the
you-viewpoint throughout. Not until the reader has been sold on the merits of
the request does the message ask the question. It does this clearly and directly.
The final words leave the reader thinking about a major benefit that a yes answer
will give.
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